QUESTIONS FOR FUTURE SERVICES DISCUSSION

Feb. 4-5 COMET Meetings

1. Is there a reliable way to gauge market interest in providing future services?

a. Phase 1 activity (ownership)

b. Pilots

c. Surveys

d. Commission-sponsored workshops

e. Participation in COMET

f. Success of other markets

g. Other

2. What are the particular challenges and benefits of making the following services open to competition?

a. Installation & removal

b. Maintenance

c. Programming (including billing determinants)

d. Testing & calibration

e. Data collection

f. Data management (VEE & submittal to settlement agent)

3. How will introducing additional metering services to competition increase the value to the customer?

a. What categories of C&I customers are likely to benefit by the introduction of competitive metering services?  List the potential benefits.

4. How much of the business case for providing competitive metering services will be based on the size of the tariff credits?

5. Which services will competitive metering allow entities to provide that can not be provided in the current market structure?   
a. What services associated with competitive metering in other markets do not fit within the ERCOT market structure? 
b. Will competitive metering enhance the ability of entities to provide services that they can provide today?  How?
6. How do we evaluate the market costs vs. benefits of implementing future competitive services?

a. Costs

i. System changes and operational costs 

ii. Market design and regulatory costs
b. Benefits
i. Customer choice

ii. Other

7. Other
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